Name


: Pramod S Nair



Email


: pramodkrsnair@gmail.com
Contact No

: +91-9447319834, 0484-2776782
Current Location
: Tripunithura, cochin, Kerala


Professional and Academic Qualifications 

· MBA (Marketing & Finance) from Mahatma Gandhi University, 2004
· Bachelor of Commerce (BCom) from Mahatma Gandhi University, 1999


Functional Skills:

Business Development & Sales
· Sound expertise in sales

· Strong networking skills

· Persuasiveness – Know-how to demonstrate, promote and sell

· Strategic thinking: Experienced in developing marketing strategies

· Excellent analytical skills: Expert in forwarding thinking & market research

· Strong networking skills

· Great at interpersonal communication – effective coordinator, excellent verbal and written communication skills

· Team player, Energetic, Upbeat personality

· Sound expertise in development processes and product marketing.

· Excellent communication skills both written and oral, strong presentation skills

· Capable of delivering quick solutions to the marketing troubles.

· Excellent presentation skills
 Work Experience
ECW Consultants Pvt Ltd, NH Byepass, Ernakulam

Marketing Manager, Jan 2018 to Till date

Ecarworld.in an NBFC  is Indias first peer to peer lending (crowd funding) platform which connects between the potential Buyers and Investors. The whole process is regulated by Nations apex bank (Reserve bank) with offices in cochin and Bangalore.
Key Job responsibilities includes

· Looking after the Business promotional activities of  kerala region
· Maintaing relationship and Tie-ups with car dealers and  Institutions .
· Participating in financial campaigns and fairs in association with Dealers.

TANDEM, Veekshanam Road, Ernakulam
Business Development Manager, Feb 2016 to July 2017
TANDEM is a name in the education sector, familiar to almost every household in the state of Kerala. Thousands of students have realised their dreams in becoming Engineers, Doctors, Accountants and other professionals since its inception in 1994. . TANDEM operates in the education space offering coaching, content development, test preparation, counselling and consulting for various professional and degree courses in India. 
Key Job responsibilities includes

· The Business Development Manager is accountable for the different streams of revenue through liaisiong with various schools & Colleges for their entrance program.
· Responsible for franchisee Development  and support them in marketing efforts and business development.

· Participating in educations fairs and arranging seminars in schools.

· Participate in key decisions as a member of the executive management team.

Cheraman Financial Services Ltd, Cochin

Business Development Manager, July 2012 to Dec 2015
Cheraman Financial Services Ltd (formerly Al Barakah Financial Services Ltd) has been promoted by the Govt. of State of Kerala through the Kerala State Industrial Development Corporation for implementing the Islamic Banking concept all over the State. It has diversified its business in the field of NBFC, Infrastructure Development, Venture Capital Financing and Asset Management by incorporating its subsidiary Companies.
Key Job Responsibilities included
· Developing and managing relationships with Small, Medium and Large Corporates to meet their funding requirement

· Develop relationship plans and client contact strategy to meet the NBFC business objectives

· Manage the entire business cycle right from Lead Generation to site visits and deal closing etc.

· Presenting the case to sanctioning unit, resolve their queries and obtain sanction.

· Follow up with clients for on time submission of financials and related documents, getting proposals approved/Renewed.

· Development & implementation of new business development strategies
Net4India, Cochin

Sales Manager, April 2008 – July 2012
Net4 is a leading Network and Application services provider that focuses on providing services to businesses & its offerings include Internet Bandwidth Services, Data Centre Solutions, VoIP Solutions, and Enterprise Messaging & Hosting Solutions.
Key Job Responsibilities includes
· Sales Direct/Through channel partners to all verticals of net4 services including VOIP and other IP based Services.

· Meeting corporates and channel partners for marketing VOIP based services and VOIP products like Linksys of CISCO

· Responsible for New/Revenue Targets & Functional Targets

· New Business/Segment Development, rentention of existing clients with maintaining and managing good relationship. 

Universal Empire Group, Cochin

Assistant Manager – Corporate Marketing, April 2004 – April 2008
Universal Institute of Advanced Studies and Research Pvt. Ltd is the flagship organization of Universal Empire Group (an NRI corporation) and is one of the fastest growing educational enterprises in India, which has institutions spread across a multitude of countries. 
Key Job Responsibilities includes

· Entire sales and marketing activities of Universal Empire Group.

· Advertisement placement in various Media, preparation of Brochures, handouts etc.

· Marketing of MBBS & BDS course of Tripura Medical College & Universal college of Medical science, Nepal.

· Nationwide education fairs, exhibitions and spot Admissions for promotion of Medical College.

· Liaison with various schools and colleges for the promotion of MBBS & BDS courses.

· Tourism Project of Universal Empire Group.


Personal Details

· Date of Birth
:  17. 08. 1978
· Marital Status
: Married    



Achievements and award

· Played a major role in the business development activities of Cheraman Financial Services Ltd by setting up the Business Development Department of the company.

· Consistently achieved business targets in all the organisations

· Awarded the best employee of Net4India for consistently achieving targets

· Achieved business goal of ~S$300,000 in spot admissions for Nepal Medical College.

· Achieved top position for Cochin branch by closing 18 admissions in one year.

· Contributed for making Monster.com an important name in Cochin map within 3 months.



